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Inventory Turnover ratios 
[bookmark: _GoBack]The inventory turnover is an indication of the number of times a company has it to replace and sell its stock. A higher inventory turnover ratio shows that a company has been selling more frequently and possibly high demand for the company's products. The lower inventory turnover ratio shows a low speed in sales which can also indicate a declining demand for the company's products and goods. The high level of inventory indicates the high level of stock management within the organization but can also indicate a low level of inventory meaning the company has been losing market opportunities due to a low level of inventory (Bose, 2016).
The Coca-Cola inventory turnover for 2019 and 2020 are 4.53 and 4.04 respectively. This indicates a decreasing inventory. Although there has been an increase in the average inventory between the two years, the level of income the company earned between the two years decreased. This led to a decreased turnover ratio. This shows the company has not been able to effectively sell its products over the past few years or a decrease in demand for Coca-Cola products.
 The Turnover ratio for PepsiCo in 2019 and 2020 is 9.32 and 8.47 respectively. This is a relatively higher level of inventory turnover compared to the Coca-Cola turnover ratio. This means the company has been able to change its stock more quickly by making more sales. This indicates a high demand for its products over a short period.  Just like Coca-Cola, Pepsi also experienced a decreasing turnover ratio over the two years. In this case, the decreased turnover ratio was caused by an increase in the average inventory available at the end of the next year. This indicates lower demand for the company's products over the two years. 
The average days in inventory 
The Days in inventory indicates the average number of days that a company requires to change its inventory into sales. A low number of average days in inventory shows that a company can quickly change inventory into cash than a company with a higher level of days in inventory. The days in inventory may vary based on industries which means competitors in the same industry should always be compared with their peers only (Bose, 2016).
For the years 2019 and 202, the average days in Inventory for Coca-Cola were 80.5 and 90 days respectively. This is an increase in the number of days in inventory. This means the company was less effective in handling stock in 2019 than in 2020. There has also been a possible decrease in demand for the Coca-Cola company products resulting in the increase in a number of days required to convert inventory to cash within the company. 
The average days in inventory for the years 2019 and 202 for PepsiCo were 39.16 days and 43.1 days respectively. This is an increased number of days required to handle inventory. Although the number of days in inventory increased for Pepsi, it is higher compared to the average days in inventory for Coca-Cola. This means the company makes more frequent sales than Coca-Cola and the demand for Pepsi products has been experiencing a higher demand compared to the Coca-Cola products. Since the two companies operate in the same industry, the two companies can be easily compared. Pepsi looks more efficient compared to Coca-Cola. The Pepsi company also makes more revenue in sales than Coca-Cola, especially in the two years. 
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